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Quarantined Sherpa Network. This show is for you. We shot an extra long review panel and to
tell you the truth, the first two segments | think might be the funniest show we have ever made.
And the last section actually brought tears to my eyes. Um, we've really get into what's going on
with Corona over in Europe. Um, what Shane's doing as a small business owner. Um, even a little
bit of marriage advice during the quarantine. This is an excellent show. Keep your spirits up and
uh, stay in touch.

Hey, Sherpa network. Uh, welcome to the Sherpa review. Uh, I'm Tess Diaz, executive producer
of Domain sherpa.com and we are ready to rock and roll. This is the show where we get into the
minds of successful domain name investors using real examples so we can learn strategies and
tactics to become better investors ourselves. We will have three segments to the review but a
little bit different. First we'll do the usual what's new Sherpas and discuss what they recently
bought or sold. Next we'll discuss some domains, going to auction at name jet.com and whether
they're a good fit for you. And then we're going to talk about the Coronavirus and how it is
affecting each of these three Sherpas and the other businesses they run. Maybe, um, you'll learn
a little something, uh, for yourself along the way. So, Oh, welcome. Welcome. At three past
Sherpas and industry thought leaders. Shane Cultra, minus the beard of DSAD. dot com. What's
going on, Shane?

Not too much. Just painted outside. | came inside for the first time in a month.
Wow. Well I think you turn the garden, but the sunshine in lllinois.

Well, |, | did get in three vacations before it hit, so | remember | wenttoa Y | kind of had a
feeling that our travel would be limited. So |, | went all over the place.

Yeah, you got lucky in timing. | timed it.

Perfect. Yeah. Well play, uh, Amanda Waltz of saw.com. Hello Amanda. How are you?
Hi. Doing well. Great to see you.

You have new glasses, you have a good setup. Uh, you're out on the East coast.

Yes. Um, we are, uh, under self quarantine at this point in time. Um, our schools are all closed
and we are finding really good ways to keep our time, um, occupied lots of work. Um, but also
like Shane trying to get outside for a few hours out into the woods and do some hiking on a daily
basis. Um, keep our minds clear.

That's wonderful. Good for you. Uh, and Andrew Rosener, Media Options.

Hello.

Hello? So nice to see you. And a button down shirt. No less. Yeah.

Yeah. You know, we're keeping it proper up in quarantine.

It's going to be a black tie dinner tonight.

Maybe you know, you gotta you gotta get creative. Uh, otherwise you lose your mind.

Sounds about right. All right, let's do this. Uh, what's new Sherpas? Um, so we're going to talk
about one purchase or sale you've made in the past few weeks. What you pay to receive for the
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domain, why you thought it was a good deal, how to negotiate this, how the negotiations
progressed. Um, let's see who is up first. Amanda, you are in the hot seat. Okay. So we are
actually experienced, I've experienced a very good week. Um, this past week we have two, um,
to six figure sales that are in escrow. One just closed, one is still awaiting transfer. Um, one is a
three letter.com, um, that's sold, | would say between two, 200 and 300 is what we're
comfortable saying. So happy about that. | have to give big props to, um, our, our broker who is
on that one, Brooke Hernandez, so really psyched that she's killing it. Um, and she's also behind
the other one that | can talk about, which | think everyone who knows me, | am all.com all the
time. Um, but this is actually a.uk which um, we, we personally don't see a lot of those. So it was
exciting, um, for her to be a part of that. Uh, good. Another good one that we can't talk about.
It's a brand name.uk and also, um, and the low six figures and where we're psych for her site for
the sellers as well. Um, two well known sellers. And, um, we're happy for him.

So I'm going out in a little Lindeman saying that it was free.co. Dot. UK since that was a reported
sale. And you don't see many six figures cou K names.

It's not, it's a dot. UK. Dot. Not dot. So, um, and it's not related. | wish | could say that we were
[inaudible]

wow. Shocking to see amidst the chaos that two UK names would sell for six figures.

Yup. Where, um, | was, believe me, I've been watching our, um, escrow.com Q and um, there's
some other one word, two word dotcoms in there that are about to close or have closed in the
past couple of weeks. Um, five figure deals. So I'm, I'm thrilled for our team and you know, our
stance on all of this is really those of us that are keeping our wits about us and staying positive
and forging board as business as usual. Um, understanding that the markets are not agreeing
with as positively as we're thinking. | think those are the ones, those of us that are remaining in
that way are going to wind up. I'm better off on the other side, whatever the other side might
look like. That's a good way to put it. Amanda. Um, why do you think that UK did have like these
seem like two pretty big deals? Um, | mean the buyer came to us, um, on the U K um, domain
sale and it was important and strategic to their business. | think it was defensive. Um, and they
just decided that they, yeah, [inaudible] going to move forward with it if it wasn't easy, it was
not an easy sale. And | think that that shows the, um, the depth of knowledge that our team has.
Um, and Brooke really has a tremendous amount of persistence and stayed with her,

happy for her, happy for buyer and seller.
Brooke was a good ad. Brooke does a great job, so for sure.
Pretty cool. Um, all right, who's up next? Uh, Shane,

| don't really have anything too exciting to say. | mean, I, | bought a couple of names on the
aftermarket but nothing more than a couple of hundred dollars. So |, the only thing I'll add to
the whole thing is aftermarket is definitely not seeing a sign of a slowing down if anything,
people are stuck in their homes spending money. Um, you know, | talked about it the other day
where, uh, | w | own remote coach, which we talked about on the show | bought five years ago.
We talked about on the show for under $400 and remote coaching came up at auction on
GoDaddy. And I'm thinking this is a good add to what we already have. So | have both names.
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[inaudible] I'll just easily add it to the combination and then went for $4,800 remote
coaching.com. Wow. Yeah. So | thought, well I'm not going to add it to remote coach. Maybe I'm
going to put remote coach backup on GoDaddy and auction that and see if | can't beat that by a
little bit and be happy with my return.

Certainly. Good timing for,

yeah, no, | that that just happened a couple of days ago. So as soon as | settle down and not
have to deal with the other business items on the agenda right now, I'll, I'll certainly do that.
Yeah. | mean, I'm still in, | still do domains every night. | still put in my two hours, like | have for a
decade, but there are some other hours added with the little coven things going on, uh, in the
household. So | won't say that it's less domain. I'll just say it's more of everything else. So the
days are a little longer. | actually didn't run for two days straight, which is the first time that has
that. | have not done that post a marathon, uh, probably in 10 years. Oh my gosh. | just mentally
tired. Like, you know, it was the first time | looked at the alarm clock and said, [inaudible] today,
not today.

Um, we'll get back at it tomorrow. But, so there hasn't been the, what's new Sherpa domain
numbers. | will say that. Uh, the other thing I'll add is some of the domains that I've had close to
six figures that | wanted even more, uh, | did, if anything came within the last week or two, |
dropped it a little bit saying that, you know, I'll take 90 instead of 110. Mmm. Which is where
they were at now. Things may have changed since the 10 days ago and they made the offer, but
looking at the market that that 90 minus commission could, you could do pretty well if | get in
[inaudible], you know, certain stocks, | feel like that | could get another 10 20% long run. I'm not
in a hurry for anything. So yeah. Which is important right now. Yeah. | think, I'm not trying to
time anything. I'm not a market timer, but I'm, I'm smart enough to know that Amazon's adding
100,000 jobs and I'm doing pretty well in the stocks at a [inaudible] discount of whatever it is.
Maybe long run, they might be okay. Yeah. Probably not going under. No, | think Amazon's going
to be okay. Uh, I've shopped at Amazon, they're doing fine. So what's new? Not domain sales,
but is still actively looking and working just like everybody else. All right. All right. | drew, how
about you? Uh,

okay. So, um,

[inaudible] okay.

What y'all want to talk about?

Oh gee. |, | mean | bought, | bought it

once. You names, uh, Seoul bunch of names.

Let's do two. Yeah, fill my spot.

All right. One by one sale. All right, so, uh, we'll start with a sale. Uh, so, so variants.com
and is this a media options domain or for a client?

Oh, this is a media option to me. Okay.
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variance.com sold. Okay. What do you guys think, Shane? Amanda, I'll start. Um, it's a great one.
word.com. Um, | will say 125 grand cause | think some great tech name, | mean it, it can be used
so much for so many things. Just a good way. I'll say 125 grand. | think that, uh, if it's a media
options, maybe drew is looking for some cash. It's certainly a perfect name. That's what I'll stick.
That's what comes to mind first. Okay.

I'm going to go a little higher. Um, one 60

thought process behind that.

Um, yes, | think it's all of the things that Shane is commenting on and | don't think that
there isn't position

where he needs to sell all that low, even if he wanted to get some cash in the door. Um,
financially focused domains like that. Um, he and | both know sell for seven figures to the right
buyer. So, um, I'm a little higher because of those things. Okay. So, uh, | agree widely with both
of you. Uh, but that being said, I'm looking for cash. Cash is King, so repeat after me cash.
[inaudible] so, uh, while you know, we're fine, we don't need cash. Uh, | want it much. Gosh, is
fricking humanly possible right now because, uh, you know, like James, like whether it's going
back into domains, whether it's going back into the stock market, whether it's going back into
real estate, classic car, | don't care what it's going into. Uh, the whole world is on sale at about a
30 to 50% discount right now.

And | think in a month too, uh, maybe less, maybe less, we might find bottom faster than that.
Um, I've, I've, I've got some illusions in my mind about things I'm looking for that if | could see
this, | think that will be 30 to 45 days and turning the corner. | don't think we're there yet, but |
think, Mmm. I'm beginning to see some things where there's hope. So we'll see. Mmm. | think,
uh, uh, you know, right. You could buy and none of this is doc advice. None of this is advice to
the, in any way financial advice. Anyway, it's just to make a point. But I'm looking at stocks this
morning and I'm thinking to myself like, I'm sticking with my, the hypothesis that we're going to
see at 70 to 80%, Hmm. Drop, because | think that we were due for a 30 to 40% drop, and | think
we're going to overshoot that by 30, 40% because Mmm.

Of the irrational exuberance. And you'll have an equal irrational exuberance on the other side if
selling for selling margin calls, desperate people looking for cash, et cetera. So, but I'm looking at
things like Raytheon. It's like one of the world's largest defense companies. How is the Corona
virus is going to impact Raytheon's earnings, right? I'm sure it will in some capacity because of,
you know, human resources and, and you know, not being able to send people overseas for
deals and trainings and things like that, but it's not going, you know, they're not a retailer. You
know what | mean? Like this isn't a restaurant chain, uh, there doesn't require that much human
interaction. And so | look at something like Raytheon, it's trading at like nine times earnings with
a 3% dividend at this price. And it's like, how much cheaper can that get? You know?

Right. And it probably will, it probably will get cheaper. Mmm. But, so the point is simply this,
uh, so we sold variants for 75, uh, which is way below what | would normally sell that at. Uh, but
this is a one buyer who's been negotiating with us for six months. Uh, | think their previous
highest offer was 60 grand. And, um, uh, you know, there's, there's no other demand out there.
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So, you know, we're literally just circling back and saying anybody that's made bonafide offers.
So look, we're ready to make deals. And so if you want to make available, let me know and let's
see how close we can get. And, uh, you know, in my opinion, this is the time to be saying, let's
make a deal. Mmm. So | agree with you, Amanda. Uh, we had a really strong glass week, a really
strong week last week, which [, you know, attribute to maybe trailing economics and, uh, uh,
Chris working his ass off, uh, and uh, and me working my ass off. Mmm. And we got some deals
in escrow and | hope those are going to close. Uh, we've had four deals in the last five days,
completely fall apart. Mmm. So anybody's guess what, we'll close. Uh, but we've also had a
couple of deals close, so, you know, big deals closed. Yeah. It's anybody's guess,

clarify that drew, you've had four or five deals fall apart and you think it's directly, and first of
all, I do want to say for our audience, we're filming on st Patrick's day, uh, March that, Oh, I'm
not wearing green and no one else has either. Okay.

Yeah. But once everybody sees it, | was drinking green water. | didn't drink my green drink
earlier too. | should have brought it up here with me.

So there's like green in your teeth or something. Where are you going to check? My blood is
green. Um, so we're filming on March 17th and this airs, ah, in six days. So for people to gauge,
but what were you saying? So four deals fell through at what

Raytheon today is. One 25 would probably be 88 by this.

But, so what happened? So these deals that fell through, how, what is that percentage
compared to deals that normally fall through?

Well, normally we, | mean, | swear to God, I, |, you know, no offense Amanda, but if there is one
single thing that | would say about our company, uh, it is, we don't lose deals. Yeah. Uh, if
there's a single, the thing that | would catch you on my fucking forehead, it's closer. | don't lose
deals. | close at all costs under any circumstances. | don't give a shit. | get things over the finish
line. That is my superpower. Well, | will agree with you. Every deal that | have ever done with
you. Hmm. We close them. |, and | don't bring you offers that | know are not going to [inaudible]
be worth the discussion is it's just how, how it is. So you and | talked last week about a field that
wasn't an escrow, but um, has taken a very long time to get it to the point where it has, and it is
very much on ice right now. But | don't think it's going to happen for the next six weeks. We just
had one, we just had a client, um, who their company was in the process of being acquired. And
as a part of that, we were acquiring a new domain for them. There was a six figure transaction.
[inaudible]

huh? Don't touch it. [inaudible] back of the hand. | thought it didn't matter. | had my house is
like a Fort Knox right now. There's nothing in, nothing out. No packages get delivered. | push a
button, packages get delivered into my garage. Can we go in there with gloves and a mask on?
Unboxed, take the shit out, you know, boxes go in the recycling and that's it. Then, you know,
it's wash the hands. We've got a process. This whole, this is like a, you know, a, a P four. Wow.
He's got supply chain.

| must say. Listen, two months of preparation. If you start early, this is easy. So, um, okay. Back
to these deals. The point is simply this, it's unequivocal. It's not even an upward ambiguity. It's
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100% because of the virus. It's 100% because of the economy and the uncertainty. Uh, it, you
know, Shane said it, uh, | made relevant podcast last week or this week whenever that was. Uh, |
said it on the last week or before that, whenever that was. The worst thing in the world for any
market is uncertainty. It's not about, you know, you can tell people, look, Trump went on his,
you know, very, you know, presidential, right and said, ladies and gentlemen, you know, | come
to you tonight and | hate to be the bearer of bad news, but 70% of the world's going to die. We
know this to be an absolute fact. 70% of everybody is dead. | believe that markets would react
less to than they would to. There's something absolutely awful out there and we don't know if
it's going to kill 1% or 70%. We don't know what this thing is. We don't know. The more we don't
knows, the more volatility. So it's uncertainty that drives people nuts. It's uncertainty that makes
markets volatile.

[inaudible]
uncertainty that makes people stop spending. Uh,

it's an and it's uncertainty often when you can make money. Yeah, exactly. Exactly. It all plays
together, volatility is the key to make it,

it all compounds. It all compounds. So, you know, yeah, uncertainty is going to just continue to
disrupt markets, whatever. It doesn't matter your domain stocks, you know, it doesn't matter
what you're doing,

but the people that figure out the certainty will be the first ones that make all the money.

Absolutely. Absolutely. It's all about, that's what | was saying before. I've got a couple of things
in my mind that these are the things that will determine, okay. The, the, the, the trajectory and
the timeline. And so I'm looking for those and once I've identified those, you know, then I'd feel
like I'll be, uh, I had an a curve. It doesn't mean I'm right. Uh, but this is a time for, you know,
taking a fucking stance, not for being on the fence. So. Mmm. Yeah. It at the same time then I'm
telling you, I'm looking for cash. You know, it's variance.com is a name that | could usually buy or
20, 30, 40 grand. In fact, | think we bought it for 25. So we're 21. Something like that. So, Mmm.
You know, I'm, | think that's way under the value. | think that you guys are spot on.

| think it's a one 50 to two 50 name right now, that 75 | can buy like three, four, five really good
names over the next few months for that price. Or | can buy a $75,000 $75,000 worth of
[inaudible], you know, uh, Verisign [inaudible] 21 times earnings | can buy, you know, which |
agree with. Uh, you know, look, I've written, it's like, yeah, you know, we're all in the debate
business. You know, |, you guys don't want to complain about fricking price increases. Well, why
don't you just go buy to discount the bear sign stock and call it a day and shut up. Right? You
know, don't get me wrong, I'm an ICA supporter, a big ICA supporter. Uh, okay. No. Hey, |

spending millions on lobbying [inaudible] trying to cue something that's never going to happen.
Like stopping the increases in dotcom prices. Take that money. Let's take the ICS. Empowered is
pretty embarrassing stock at this point. | want to know what you bought. You sold variants,
what'd you buy? Alright, so what'd | bought? | bought a few things. Uh, what's your favorite
point in case? My favorite is enclave.com enclave.com EN CL a V e.com. Correct. Okay. You
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bought it for yourself or for a client? Blog? For me. Options. Okay. Amanda, you get to guess
first this time 22

that was quick. | didn't even get a chance to do anything

like | didn't even get a chance to secretly look it up. I'm not looking anything up accusing Shane
of that, but he's not either. And | love, | wish | knew and Sherpa network. Feel free to let me
know how to, when | filmed this to show everyone's usernames because there's always a lot of
shenanigans, but right now Shane's is like all arrows pointing both ways and then six feet. Yeah,
distance.

That's great. Have you got even my photo needs space.

Okay, so, well | appreciate the social distancing thing. | was standing in line at the gas station the
other day and it was like, I'm standing six feet behind somebody, the next guy chasing cube
behind me and | was like, that's right man. | don't need you breathing down my neck. | keep this.
It should be a permanent thing.

My wife is, has, my wife has jokingly said, this is the life I've been leading forever. It's really nice
for all of you to join me.

Yeah, so | feel have kind of grossed me out. I've really thought, | think everybody thinks about
their door handles and this and that, but gas pumps, everybody's touching. | got, | got a bottle of
fricking bleach spray in the door of my car. | get out bleach and get together probably no sizer
and gloves and then | bring the gloves home and | wash them and so at the same time that my
kids think I'm a hippie, I'm also down with the chemicals and the,

yeah. Oh my gosh. We are closing this show today. Bye. Sing a song. We're all going to come up
with a new song ready. It's going to be called, are you down with [inaudible], uh, uh, PPE,
personal protective equipment. PPE. Yeah. You know, me,

my kids are reworking the lyrics to my Sharona to my Corona.
Yeah. And everybody's changed. Come on Eileen to Cova at 19.
Yeah, that's a good one.

Before we go to bed, | sing the theme from Annie. The sun will come out tomorrow. You should
do this every day. Tests. Let's have a little video chat every day. Check in. I'll sing to you.

Maybe. You know what? Alright. | think we've got a new pivot for, for, for Demain sheriff. What?
We're going to have the domain Sherpa porn teen series, and it's just going to be a live zoom
feed. It's just running all day. Whoever wants to just pop in. They were gonna, you know, there'd
be, it's going to be restricted. We don't need any like name throws, trolls shown up, but send
out invites to all the pasture posts and anybody wants to add anything during the day. Just pops
in and, uh, you know, we've got to like heat dough and all the time. That would be amazing.

Mike. Seiger. Um, did something fabulous yesterday. He just emailed out to whoever wanted
and he was like, yeah, we're all quarantined. We're all bored. Let's get together.

Um, it was really nice. Um, there were, | don't know, like 30 people on it was, it was cool. | did.
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Oh, um, no, no big deal. Maybe I'll get my invitation soon. Mike, if you're listening. Yeah.
Amanda, it's [inaudible] dot com.

Okay. Um, Shane, you hold long enough, Amanda. Yeah, | get the guess. Um, so | think the only,
this is enclave.com.

Yeah, | think the only downside is some people aren't smart enough to spell enclave correctly.
Right.

In general,

most people know how to spell it.

| think she's right on the money. | would say he talked about being able to buy three, so that's
why | divide the 75 into three, so I'll, I'll, yeah, I'll say 25 grand as well.

All right. Spot on. 25, 25 is the number. Nice. And here's the deal. This is case in point to what |
was saying before. You know, | went off on a tangent about stocks. You know, like this name
was, |, uh, uh, this was, uh, Matthew, um, w w w one of the, you know, independent brokers has
got a newsletter. And | saw it out there, you know, maybe month and a half month, month and
a half ago, two months ago. You know, | don't know if you had a price on it or not. | don't quite
remember. But, you know, | offered | think, uh, 20 grand. Right. And he would, whether there
was a price in the newsletter or he was making an offer, | had asked about a price and | think
they came back 80,000 was the minimum starting offer, and then it would be more than that.
Right. Eh, you know, no interest.

A couple weeks went by and he came back, we said we'd do it a 50. They'll go away. And they
came back to Fordham and then didn't hear from them for about three weeks. And the guy
emailed me a couple of days ago and he just said, you know, seller is now highly motivated.
Well, yeah. What's your best offer? Is it 25 grand? You know, sold. Mmm, yeah. This is the
environment we're in. And so, uh, but it's important to keep something in mind. If you want one
specific name, if there's one name that you want, the chances you're going to get it, you know,
for some tremendous discount, uh, is very low. But if you've got cash and you're just looking to
buy up anything that is way undervalued, it comes to market. Okay. You're gonna, you're gonna
have a hell of a shopping spree. | mean, there's going to be amazing deals, uh, in every market.

So that, that was my thought process is, is selling one, four 75, which | think is, you know, maybe
half what | would've gotten eventually. Mmm. Uh, | mean, | think I'd got enclave for let's say at
an absolute minimum 10 X what it's worth on Tenex under what it's worth. And | personally, |
actually think that's probably a 15 to 20 X man enclave is, is, is for me. [inaudible] first of all, I'm
sold almost every single one of the co-living companies on the planet. I've sold them there to
mate, um, literally every single one. And just coincidentally, randomly, we happen to own all of
them. Right? You're talking, uh, common. Mmm. Uh, a bungalow.com, common.com,
section.com. Uh, uh, there's another one. Mmm. There's another one. Oh, the other one we
owned, but they haven't bought it yet. There's, there's the low ball and even though they've
raised hundreds of millions of dollars now it stands up, stands up.com, which means Mmm. Like
room and uh, Italian and M stands the.com. Yup. So in my mind, enclave is like another killer.
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Co-living or, or, you know, community living or, uh, could be coworking, could be anything. It's a
collaborative or, or

that's what all enclave is. It's a protected space.

Uh, [inaudible] uh, I also was laughing in the back of my head. That shit really hits the fan. That's
going to be the name of my luxury, a quarantine community that I'm going to build.

Sign me up enclave.
There'll be like gold skulls.

Okay. A time for the next part. | think this was a very long first section. Uh, but good. Oh, let's
take a moment for our sponsors who support us in our mission to educate people in the domain
industry.

EFTY was built by domain investors to increase your inquiries, sales and profit, forget
spreadsheets and archived emails. Manage your entire investment portfolio in one place using a
secure and completely confidential platform. Learn more at ft com. That'sEFTY .com.

Okay, so we're going to jump into what is normally the third part. Um, we're looking at the
marketplace list sponsored by name, jet.com. Uh, we're reviewing these domains heading to
auctions soon. Do, do, do, um, drew, you are up first. Actually, let me read this little blurb. So,
um, out of these names we have a little background named jet wanted, um, some awareness. So
escorts.com is one, it was seized by the U S marshals and the were fined and jailed because of
what they use to the name for. Uh, the marshal service is now letting it expire, uh, opportunity
or liability. Then the other two just quick comments. mohair.com for those of you who don't
know, mohair is a fabric or yarn made from the hair of the aren't. They're like cool. No hair
jackets wasn't like seventies or something. And then | don't know how to say this. subar.com S a
B [inaudible] r.com. Uh, Subar is a traditional African drum. So yeah, we are competing with
Mike. My answer that name. What's that?

Mike Mann will be on that one like flies on shit.
The only thing that Mike man loves more than himself is drums.

That's right. My love. | love mine. | literally like, I'm one of the few people | think | actually loved
Mike. | just,

| have a very strong proclivity for, you know, eccentric and odd people
and uh, and my kids.

Yeah. Yeah. | have to say about me, Shane, stop reviewing domains. I'd just like you to review
everyone in the domain industry road. You want to make that a show? Let's do it. We're going to
review. We're going to review all the people in the domain industry. That sounds like a probably
most watched video in the history of the domain industry.

Hey, do you remember when |, you probably don't, but like nine years ago | wrote a post on my
blog that said, | can't name the people, I'm just going to describe them. | wrote 50 things and
everybody was like, number 16 is me and other ones like | know number seven is Elliot. And |
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know it. | just totally made them up. | mean, | had some ideas in some cases, but you should
have seen the comments and the people saying, that's gotta be so and so.

[inaudible] gotta get back. Yeah, I'll bring that back. We're going to do this. And who should, so
the two of you, it sounds like are, are up for this.

Well, just write the description. You can decide who we're talking about.

Who else should jump in? Amanda? | don't feel like you're going to shit talk anybody. Yeah. Man
is not the right person for that. And | are probably born for that role. Not publicly. There you go.
Not in waiver.

Yeah, | think we're the only ones that, uh, don't really care too much about. Uh, [inaudible] as |
tell everybody, | got a wife and kid that loved me. That's good enough.

But all I got room for that exactly. After that deacon, | got friends, school or home.

So yeah, | mean that | was going to save that one for the last, so we have a huge problem in
that. This, she goes to Syracuse and they decided yesterday that school's done. It's now, it's no
longer, you can't stay at school. Um, and it, they change every, do you think the pass fail, which
is good because the grades were becoming difficult online to take classes and take tests. But
long story short, they also sent out an email that said the entire school, if you live on campus or
in any university owned properties that you have to have your stuff for move by Sunday. So,
which everybody's a spring break. They're gone. Ooh.

Oh, certificate and clothes,

everything that you have to take everything out. They said you, if you can't, if you've left this
campus, you can't come back to get them. You have to send somebody else to get them or the
university will pack them for you and make arrangements. Okay. Yeah. So you think there's
going to be some random Syracuse person packing a dorm room of a 19 year old girl? | don't
think so. Second of all, they're making, you know, 50,000 students and they don't all live on
campus, let's say 15,000 of them and you know, their parents are coming. That's 30,000 people
coming in one weekend to get all their stuff together.

Absolutely. The most idiotic thing I've ever heard. Yeah. But imagine they don't, you know, like
on the backside of this thing, get over a period of two or three weeks to come get your stuff so
you don't have everybody. Yay. For sure. Google curves. Yeah, exactly.

Yeah. That's weird. Yeah. And we're not having our daughter come home. Um, her boyfriend is
from new Rochelle, | think in New York, which is the hot spot and they've even, that's perfect
sentences. So she's just going to stay there for a while and it's safest for both of us. Realistically.
She's not going to get that sick thing, you know? Um, yeah. But she certainly could get us sick.
So yeah, she's just gonna stay. And, um, we, all we did is we rented a place, so we rented a U
hall place. She's going to store stuff in there and move in with a friend that has a house and just
stay and continue life and do that. But it's, you know, again, we'll talk about it. Does he end, but
they just don't know what to do. So everybody's trying to make a decision and some work and
some don't.
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So let's talk about names yet though. So paying for us to play. So let's play. Okay. True named
Jack. So, um, yeah, escorts.com very valuable name. | mean, you know, what are you going to do
with the last guy that gave it a go? It didn't work out that well for him. Um, but you know, there
is obviously a number where that name just makes a lot of sense. Uh, regardless of how you feel
about the industry itself. Mmm. So bar. | mean, uh, | used to be a drum player myself. Like | said,
| think you're going to be competing against Mike Mann for that one. I, | imagine he'll just pay
more than you will. Uh, whoever are sponsoring this, Mike man should be sponsoring this for
the money he's going to say, because you're telling me, | think there's plenty of people that are
gonna just bid against them just because, um, Moliere | dunno, some reason | love that name.

| don't even know why. It's probably very limited commercial application. | mean, uh, you know,
mohair sweaters and you know, but it's like cashmere has been on the market forever. Cotton's
been on the market forever. Um, you know, cotton.com and cashmere.com like, you know,
Waldorf, all those names they've been on the market for absolutely never saw. I've seen the
prices just keep coming down down. And so mohair chances are not going to sell for probably
ever, but for whatever reason | do like that name. Mmm. Robust cost is close. Uh, but it's
[inaudible] people rope. | was really plural. Answering your, it's plural. Just without the S yeah.
Last girl passes, you know, kind of like ropes. | had, um, no, it is a word, but it's just not going to
be super common. Um, you know, gallstone lot of people got gallstones. Uh, there's a, there was
a market for that.

| don't know what it is. | wouldn't want to have a lot into it, but there's a market for it. Uh,
define a lot. What else do | like in here? Yeah. | don't want to be into it for more than that grant.
Okay. Mmm. | really like, or may store, not a lot of search, not taking in so many things, but for
me, | just, we don't coordinate out org. | just like gourmet. | mean to me, anything that's luxury,
like that's just a market that does well, like better margins in the luxury market. Gourmet
screams, luxury gourmet store. Yeah. | like it. | like it. So. Mmm. | like that name. Uh, you know,
that's probably my underdog name. That's probably, that's probably my, my, my favorite
underdog pick. Probably. We get that for a good deal. Mmm. All right. I'll leave the rest of these
guys. Okay. Shane, is that you? | can, yeah, | can do it. | know it's Amanda. | got to go in order.
Sorry. That's fine. Okay. Um, | think we've all said enough about escorts. Um, I'll be interested to
see who buys it, see if it sells, see if they can do anything with it. They didn't go to national a one
| would. Yup. Yup. | would agree.

Um, but, but

can they, do you do anything with it in their jurisdiction | guess is my, um,
is my question. Um,

I'm, I'm with you on

or may store. Um, | think that these two word dot-coms um, we're, we're seeing a great deal of
success with those. Um, whether they're domain upgrades, um, from companies that are on,

um, not a.com and maybe have one or two of the other, um, keywords in their brand. Um, and |
also actually like, uh, the lounge array.com. Um, and | actually liked football player.com as well.
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Um, | agree. Mohair uh, anybody who's ever been a client of mine, um, when they're looking, |
always counsel the best one word.com that you can get. Um, | like that, but me check

is that your [inaudible] I've never heard anybody get more texts than you have, so it's a group.
Um, just leave it as this. | don't have any friends.

Uh, I've tried to turn it off several times during this, uh, this call. It's not working out for
me anyway. | think that this is

a decent list. Um, | think there's definitely some deals to be had. Um, | wouldn't spend more
than two grand myself on [inaudible] gourmet store or football or even the lingerie. Um,
although | do think that those are all really good brands or startups. | don't love simple gifts. |
can't quite figure out why. Um, yeah, those are my picks. Um,

yeah. Yeah. And sometimes even knowing you don't like something and it just doesn't feel right,
especially with your level of experience. That means a lot. Um, and uh,

yeah. Good,
good. Prio uh, Shane, what do you think?

Yeah, | mean, my favorite is definitely mohair hair. | mean, | have, | grew up with a mole hair
couch in college. It was fantastic. It's like a green mohair and | didn't know what mohair was
before, but the second my parents walked in and goes, man, you have a mow hair couch. So
evidently that was from their generation of the 70s. [inaudible] it's still fun to say. And the new
generation may not know what it is, but they'll understand. And then the other older
generational is Mo betta.

| feel like it's like sexy and jazzy and

comfortable couch | ever had before and after it was. And it changes colors like to a light green
when you rub it one way and dark green if you rub blue. Exactly. It's that as the key. That's the
goal that you can have the slogan mohair Mo betta. Yeah. And that thing would Rob you of
everything in your pockets when you sat in it. So it was like an ATM for me. So that's his, it was
just the perfect couch. Uh, speaking of which one time somebody pot fell out, like pot store. And
it was, it left like cannabis, but they're talking about pasta. | just think pot's done. | don't think
any business wants to have the word pot in their business anymore. Yeah, the word pie. Yeah.
Yeah. There's a brand. Yeah. No.

Like your, what is your holding in his hand as he says that?

Yeah. No, no, not, not that. It's just, | don't think, | think they want a brand with a better phrase.
And | don't think that's the word. So | think the value of pot in general is just plummeted when it
comes to branding. Again, my opinion drew would no much more, but the only disagreement |
have with that one, | don't even disagree cause you're 100% right. But, um, I've recently very
recently refined my thinking around the word pot only because, so weed, I'm still, | just
commercially, the weird read isn't being, but

[inaudible]
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it's such, it's a boomer word. Like, like, yeah, my dad still says, you know, you know, like | know
one of the story and get some more, you know, like I, you know, when, when he, | would say
there was this one episode that was traumatizing to, | was probably 16

years old. | was up in the attic with a bunch of my friends smoking dope. My dad came to the
bottom of the stairs. He screamed, that'd be goes, who's docked up down here right now. And |,
I still had to grained in my head. | remember just freezing like a deer in headlights and like, Oh,
I'm screwed. Um, and pretty much the title, the making of drew Rosenhaus | really, really would
like to meet your dad. Yeah. | don't do think in the word flower is coming out more often in use.
Yeah. Yeah. Also, | even sold L w r.com. | mean, this was already about, yeah, | remember | got it
for year and a half ago or two years ago. Excellent. Yeah. F lwr.com how much you think | sold
that for her? | didn't know. | know what you paid for it, but | don't know what you sell or what |
paid like three grand for it.

Yeah, | like that. | mean, Shane, what do you mean you got it for him? Define [inaudible]
portfolio for letter.com that | was working with during the peak that, | mean he had, | dunno,
five to 10,000 of them and he happened to have FL wr and had a pretty good relationship so |
bought it for drew or got it. | use my relationship to get through the name. Nice. Okay. Drew,
what'd you sell it for and when? Well, what do you think? I, it was about two years ago. We sold
it. Okay. Yeah, and that was probably 2000 | don't time flies. 2013 to 15 | don't remember when
the, yeah, it was probably 2014 or 15 that | bought it. | would say 25 grand. What's that
Amanda? When was it sold? Last year? 2002 no, about two years ago. | think it was 2018 | sold
it.

It could have been 2019 | have no perception of time anymore. Yeah, same here. | have to
actually don't, when people ask me, | have to go back and look at contracts. I'm going hi there
Shane. | think I'm | think 40 | sold that knee for 75 grand or 80 grand. Nice job. Uh, and | sold it
to the same folks | sold 'em you sold them, which | regret. | actually said, which | don't regret
much but | regret selling you. So | sold them cannabinoid [inaudible] dot com and
cannabinoids.com uh, and FLW wr.com yeah. You say something drew from our private
inventory of what | see when you bought it and how much? Yeah, sure. Um, so you bought it in
2015 for eight grand. Okay. Yeah, | thought seven but it doesn't matter what he sold it for was
still good. Is that you disagree. Okay. How come down anytime? I'm got a 10 X for me come over
com

and that's my phone.com. Shane.

Yeah. So rank my doctor is a buildup. | mean | think it's fine. | think at work, | think everybody
remember it, but that's, it's all in the build out, not in the name. | mean there's a million rank my
things and it can be a great site, but it really is on what gets built behind it. Uh, as far as that,
um, then the other names are fine, you know, and rope was the same thing. The first thing | look
at is they don't really use the plural as the plural, not, they don't use SS like us. They Ropa would
be, it could be a seven figure name. | mean that's clothing that doesn't get much bigger than
that. But, um, you know, again, the football player to me, | get it. It's generic so you could use,
use it. So NFL and all the different terms, you got to go generic. But it is super generic, almost
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too generic for me. And lingerie is way down there. You know, Victoria's secret can tell you right
now, they wish they weren't in the laundry business. Uh, it's, I'm sure it'll come back and | look
at it and I still think lingering anyway, that shows how redneck, so |, | do think it's okay, but | do
think it's, it's definitely at a bottom. So | guess that's when you're supposed to buy things when
they're hello.

Well, only if you think that they're not going to stay there.

Yeah. | mean, | know today's, | think today, | don't know, I'm old, so | don't really see what young
women are wearing anymore. | don't go to escorts.com, so I'm not real sure. Um, | have a 20
year old daughter, so I'm not even allowed to think about what it could be. Uh, so, uh, but
gallstones, another one, | think gallstones, just a great brand. It doesn't, does it have to be
medical? It could be anything.

Who was the gold star? What are you going to sell yourself? Like we used to be a financial
platform. Absolutely. Yeah. Nobody even knows what the Goldstone, | mean, what doesn't do
anything | don't think except Goldstone's a bad thing. Right? You get a golf. Yeah. And it's
becoming more mainstream now that you're more aware of gallstones and that you've gotta
avoid that too much information. But | have a family member who had, um,

had it removed recently and it's like your appendix, you don't need it.

| mean it's not a whole lot. You guys are confusing gallbladder. We've gallstone your gallbladder.
Well heck, don't need the stones that go with it. But yeah, it's so, it's something useless. It's a
bad, painful thing in a useless body part. You got it. Um, there might be a purpose for the
gallbladder that Oh, while you guys get removed it actually, it might have a very sweet, yeah.
Okay. [inaudible] is a big medical problem, so | think it's three against one. I'm weighing in on
this. Shane. Shane's ever been on this show. | was calling it most wrong. Shane's ever been on
the show.

| didn't say | can like it and | think it's, | would pay more than 500. When you said it's a great
brand, uh, it's not a great brand. As | thought about it, | go, what the hell would | brand it for? |
meant to say it's memorable. Brand help your delivery. gallstone.com. Yeah, | mean I'm all for
memorable, like | think things that are um, that are maybe controversial or maybe don't fit the
thing are good. But | was, as you guys were talking, I'm going, what? What would | call? | mean,
would | call it a book? | mean, | can't think of anything that would be, yeah. | think back
everything | said after listening, | can apologize. | get things wrong. | talk it out. Yeah, absolutely.
That's the important thing. Just keep talking now and thanks. That was stone after gallstone
kidney stone.

Yeah. It sounds more painful than gall. | don't know though. | don't know. But | instantly, they're
both stones. They're both from like weird random bond parts. | would name my band gallstone.
| know that like a heavy metal band that works. That's the only thing | can say is found it out.
You found it out. Yeah. Well done. All right. Um, what are we doing here? We're done with
name Jack. Yep. That was an awesome list. Great conversation. Uh, number three. Let's talk
about coronavirus and how it's affecting you and anything that you think might be useful for our
Sherpa network to hear. And | don't remember who goes first. | should do more together.
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Shame, shame. Got it. Okay. All right. Um, I'm not going to give advice cause that's not me to
give, but | will tell you as from a business standpoint, owning a business, a retail business in the
United States where customers come in and out, uh, is brutal. And I, | honestly feel that I'm the
probably the best business in the United States other than like Amazon. Um, when it comes to
safety, we work outside, we work [inaudible] pairs ones or twos. Like when | go to your house
and lay down mulch, | don't touch you. See, you feel you. It's the same two guys. The only
danger are the two people in the truck on your billboard, on your bumper touching?

No, I'm nowhere near our customers when it comes to those types of services. So from that
standpoint is uninterrupted. Um, from as far as the legality, it's really tough on like today. So I've
had to give a 15 minute speech. So our, our employees every single day. You lucky to have been
ahead of it. And the communication, | feel there's been, I've had more meetings this week than |
have for 10 years just cause | have to let them know what's going on. But um, a couple of things
that, you know, we were ahead of the days off. Like the biggest problem for me is | don't want
anybody coming to work sick. | don't, most of this country lives paycheck to paycheck and they
can't afford to miss a day. If | print my checks and hour late at work on Friday, | have four or five
people that get nervous.

| mean that's how it is. It's not that I'm paying less. If | paid him four times as much, they would
still probably live paycheck to paycheck. It's just unfortunately where a lot of people are. So |
had to assure them way before, you know, we did this two weeks ago. You get two weeks, it's
pay. Even the day guy that started in woman that started yesterday, I still got you for two
weeks. So | got ahead of that part. But then came the next one last night of someone saying that
somebody else in the nursery, their husband may have been in contact with Corona and | don't
feel comfortable working with them. So this is the, the old witch hunt where maybe that person
might be infected. I'm nervous working with them at work. How do you handle that situation?
And it turns out there are some legal things somebody could come to you and tell you that and
trust you with that anxiety because walking around worrying about that can cause some issues.

But | think that's in every company that that's their biggest thing is working with somebody
that's sick. So that's why you're saying let's just close it down and nobody comes to work. It's
not that simple. In many businesses there are [inaudible] they're, you know, my business has
been around since 1865 and if | didn't go this year, let's say we closed the whole year, | would
probably have to, to sell assets [inaudible] to come again. And this is a, I'm a strong financial
place. Anybody else would be toast. And so, uh, but let's, let's get past that. Let's, let's say that,
um, that you have, you know, a restaurant that's, you know, | don't know how you come back
from that. I'm outside. | have perishable goods, | have plants, and if | don't water them there,
they're not going to come back. | have plants, let's say everything's clear in six weeks.

If | don't plant them now, | don't have a product to sell in six weeks. So | have this unusual thing
where at least have to keep bare bones staff in there to keep things watered. But we're trying to
do separation as far as people. Uh, no. You know, my, in my rules at my work now, no more
than two people can work together and it has to be the same people. Two people the entire
time. No two people can't come in the office. If you come into the kitchen, it's two people at a
time, wipe down next person. No people at lunch other than two at a time, six feet apart at the
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table. Everything's washed down. All the microwaves, nobody punches a time clock, no more
touching the time clock. Um, you are not allowed to say the name of somebody that you, uh, |
think is infected. You cannot liable somebody else. All people need to be used unnamed. You
just have to express your fears. And then | have to deal with everybody individually. If they
name them and | send them home on quarantine and they, and they don't need to be, they
consume me and the person that named them or losing their time because it was unproven and
unwarranted.

A few questions. You said you've had more meetings than ever, but | suspect you weren't all like
in a group huddle. So can you say how you've done that?

Yeah, so every, we do the same thing. We, we'd come together in the morning and we'd come in
the room and it's exactly like you think six feet. So we cleaned the room before it is like a movie.
It is Lysol. Lavender. | had to, | switched the lavender because the Lysol spray was so sick you
could barely breathe coming in the room. So | saw lavender, that shit hand a handwash gleaning
of everything. You can come in six feet apart. And | have [inaudible] that's too, and it's not to be
racist, but that we have a lot of Hispanics. They are social, they are not grasping the seriousness
of it. Um, in general it's uh, | can tell by looking on how they're interacting, how they're sitting
out there talking. So |, I, they do speak English, but | also had somebody come in and Spanish
and say, this is serious after work.

This has to apply at work. This has to apply. And then | will simply ha if we see that you're not
adhering to this, whether it's personal, no. Or here, t